
SALES BREAK OUT SESSION 



How can we help? 

•  Partner portal  
- Logging in  
- Sales Tools, Deal registration, Training and Education 

• Triton 
-    Flash demo 
- Mobile Security  
- Sales opportunity 
- Our value proposition 

• Dissecting the Deal – Customer wins 
• Accelerate Channel Incentive & Promotions 



PARTNER PORTAL 
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www.websense.com/partner 
 

• Deal Registration 

• Sales Tools 
– Battle Cards 

– Competitive Info 

– White Papers 

– Datasheets 

– Case Studies 

• Leads & Opportunities 

• Marketing Kits 

• NFR Requests 

• Websense University 

CHANNEL PORTAL 

http://www.websense.com/partner


Content: Find the tools you need  



Deal Registration 
 

Type 

 

 

 

New 

Migration 

Renewal 

What It Is 

Rewards partners for the 
pre- and post- sales 

investment associated 
with… 

Migrating WF, WS or 
Surf customers to 

WSG/A or TRITON + V5K 
or V10K 

Retaining and up-selling 
current customers 

 
What It Isn’t 

 

 

 

 

An automatic 
discount 

 
How the Partner 

Requests It 

 

 

Partner Portal 

Partner Portal 

Call WBSN 
Sales Rep 

Securing net new 
logo and cross-sell 

business 





Deal Registration Fields 



• Submit a deal registration request via the partner portal 

• Websense assess the validity 

- If a renewal, partner needs to contact sales rep 

- If new business, it must be an opportunity unknown to 
Websense or unassigned to another partner.  

• Sales rep aligned to the end user is prompted to grant or deny 
request 

• After approval, partner has 21 days to deliver “value-add” 

• Deal registration offers the partner considerably better terms 

 

 

Next steps 



Websense Sales Training  



Websense University 



WEBSENSE TRITON 



TRITON Security  

TRITON 
Enterprise 

TRITON 
Secure Gateway 

Anywhere 

Hybrid Hybrid 

TRITON 
Secure Gateway 

Appliance 

WSGA 

ESGA 

DSS WSGA-TruWeb DLP 

ESGA-TruEmail DLP 

WSG 

ESG-TruEmail DLP 

“Websense foresaw that web security, email security, and data loss 

prevention are inextricably linked. And the integrated Websense 

TRITON technology was built to address all three as ‘content security’. 

The company’s web security leadership has been solidified by continued 

innovation and commitment to security effectiveness.”                     
Phil Hochmuth, program manager of Security Products at IDC, February 2012 



TRITON unified Architecture/Intelligence/Console/Policy 



TRITON unified Architecture/Intelligence/Console/Policy 
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• Enterprise branch and mid-market 

• Up to 2,000 users 

• Web OR email appliance (v7.6) 

V-SERIES appliance 

• Enterprise HQ / large branch 

• Up to 10,000 users 

• Component redundancy 

• Investment protection 

– Scale for consolidated Web  

AND email (v7.6) 

– Headroom to grow beyond  

2000 users 

 

V5000 Appliance  V10000 Appliance 

V-Series Appliances 
DLP DLP 

Email Web 

V5000 

Web 

DLP 

V5000 

Email 

DLP 

V10000 

OR 
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TRITON Mobile Security  

Protection from: 
• Mobile malware 

• Malicious apps 

• Phishing & scams 

• Advanced malware 

• Data theft 

Control for: 
• BYOD 

• Enterprise devices  

• Mobile DLP for email 

• Web security & apps 

• Compliance 



TRITON Mobile Security 

Exchange 

Email Server 

ActiveSync* 

Enterprise email 

** iOS, Android 

*Any ActiveSync 

  compatible device 

Mobile Security 

ACE + ThreatSeeker Network 

Malicious Mobile App Tracker 

Management + Reporting 

+ MDM  

Enterprise 
DLP controls 

VPN** 

WiFi/3G 

Cloud-based 

Mobile & web 

Security 

Mobile   

Email 

DLP 

http://www.microsoft.com/en-us/office365/online-software.aspx


• It stops advanced malware and data theft, and is 
combined with mobile device management (MDM) to 
help prevent confidential data loss on iPads, iPhones, 
Android, and other mobile devices—a key element found 
lacking in the study.  
 

• Unlike MDM offerings, Websense integrates leading web, 
email, and data security with the highly effective 
Websense TRITON platform to provide a comprehensive 
solution. 
 

TRITON Mobile Security Solution 



Unique to Websense 

Real-time Security Scanning: Downloaded code is analysed―on-the-fly—
to protect against dynamic, zero-day and scripted attacks not covered by 
antivirus solutions. 

TruWeb and TruEmail DLP: Native integration of Websense’ market 
leaking DLP for Web and Email traffic; prevents outbound data loss and 
establishes the controls needed meet regulatory mandates. 

Real-Time Content Classification:  User-generated Web 2.0 content (e.g. 
Facebook, LinkedIn, Google) that defies traditional URL filtering solutions 
is classified on-the-fly. 



Unique to Websense 

Websense TruHybrid Deployment: Unified management of 
hybrid/ 
on-premise/SaaS deployments; reduces TCO and ensures 
consistent coverage across the enterprise. 

Websense TRITON Console: Unified management of market-
leading Web, data and email security solutions; streamlines 
content security management for reduced TCO. 



Strategy & Key Takeaways 

• Migrate and Upsell customers to more differentiated, higher value 
solutions – Higher margins! 

 

 
• Sell appliances to increase retention and provide better customer 

experience 

• Use email and data security to differentiate, add value, and sell more 
Web security  

Surf    WWF 
WWS  WES  

(software) 

WSG/A   
DSS 

ESG/A 

WWS 
Appliance 

(WSG/ESG  
hardware-ready) 

Triton TES, 
TSG, TSGA 



CUSTOMER WIN STORIES 



 Problem: 
 Current AV/AS solution was letting lots of spam through (and false positives) 
 No insight and protection on Internet use and Threats 
 Potential loss of sensitive credit card and customer data 
 No protection for Roaming Users 
 Needed to ensure data could still be shared across the business 

 Solution: Triton Enterprise (350 users and increasing) 
 Identification and control of confidential credit card and customer data 
 Ability to assign access to this data by AD 
 Ability to ensure data cannot be printed, copied to USB or  

emailed to non Global Collect employees 
 Full reporting on any potential leaks or attempted unauthorised access 
 Consolidate web, email and data security via the same management console 
 AV/AS is no issue anymore. (users manage their own spamboxes) 
 Roaming users are protected with Hybrid 

Global Collect Services 



 Problem: 
 Bandwidth utilisation in remote site offices 
 Internet filtering  & Security for remote users/offices 
 “Chinese Wall” 
 Leakage of confidential designs through Web-channel (Gmail, dropbox, etc) 

 
 Solution: WSGA & Hybrid (Cloud+WES) Email (1500 users) 

 Removing high volumes of Spam and unwanted email from their network by 
utilising the cloud & Websense global data centres  

 Unifying their Email and Web Security with TSGA  
 Single management console (Triton) 
 Providing security for “roaming” with WSGA 
 Implemented Web-DLP policies through WSGA 
 Chinese Websites breakout locally, all other through MPLS 
 Delegated administration for different remote offices 

 

Huisman Equipment 



LAUNCH 2012 CHANNEL INCENTIVE 



• Win one of five places on a Circuit Zandvoort   
track day on 18th October 2012 

– Lunch  

– Drive a Porsche 911 

– Track day 

– Ceremony for the best driver 

 of the day 

 

ACCELERATE 2012: THE PRIZES 



• The Top Prize: Drive a Porsche 911 Carrera 4S 
cabrio for the whole weekend 

– Includes: 

• Insurance 

• Limited mileage 

 

ACCELERATE 2012: THE PRIZES 



• Register before June 29th  at: http://www.websense.com/content/accelerate-
benelux-2012-en.aspx 
  

• Choose your unique ‘Driver’ name 
 

• Watch the Leader Board (posted on web site) 

• Watch your position in each race 
– First update is in July 2012 

 

ACCELERATE 2012: TAKE PART 
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ACCELERATE 2012: THE RACES 
REVENUE RACES 

• Largest single transaction closed 

• Highest total value of transactions closed 

• Highest number of individual transactions closed 

OPPORTUNITY RACES 

• Highest total value of net new customer opportunities accepted 

• Highest number of individual net new customer opportunities accepted 

ALL RACES RUN FROM 2ND APRIL UNTIL 30TH SEPTEMBER 2012 



• Visit our website: 
http://www.websense.com/content/accelerate-benelux-2012-en.aspx 

 

• Don’t forget to read the full Terms & Conditions 
 

• Contact your Channel Account  
Manager Caroline Nye if you  
have any questions 

 

ACCELERATE 2012: FIND OUT MORE… 
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Target Customer Key Requirements*

Current and New Customers Solutions include only:

Web Filter and Web Security

Web Filter or SurfControl Customers 

250 -2000 users $3500 USD minimum V5000 purchase

Renewal or Current Customer ($2440 USD, Brazil Only)

Small Business Customers

100-250 users 36 month contract required

New Customers Only

Existing Standard Support Customer Available for Standard Priced Deals Only 

Renewal Customer

Promotions Overview

Global 

January 1, 2012 - June 30, 2012

Promotions

Three for Two Years Subscription
Buy a 3 year subscription for the price of 2 one-year subscriptions

Web Filter to Web Security 
Upgrade to Websense Web Security at no extra charge 

10% discount when upgrading to Premium Support
One-time 10% discount when upgrading to Premium Support

with the purchase of a V5000 Appliance

Websense Software-as-a-Service (SaaS) Security
Receive Hosted Web Security Gateway and Hosted Email Security 

with Content Control for over 70% off list price*

*See regional pricing under Learn More

PROMOTIONS OVERVIEW 



CHANNEL CONTACTS 
Channel Account Manager:  Caroline Nye 

Distribution Account Manager:   Nicola Simpson  

Channel Operations: partner@websense.com 

 

Channel Training: salestraining@websense.com 

 

Channel Marketing: partnermarketing@websense.com 

 

Partner Portal:  www.websense.com/partners 

 


